
Having Appraisal 
Nightmares?
 Winning the bid to buy a home is a great feeling 
during these crazy � mes with ac� ve lis� ngs a� rac� ng 
10, 15, or 20 off ers.   Homes are frequently selling 
for $300K (or more) over the asking price in the East 
Bay.  Sellers may think they are secure when ge�  ng 
off ers, waiving the appraisal con� ngency (usually all 
con� ngencies).   However, agents are s� ll swea� ng 
bricks prior to the appraisal.  While unlikely, buyers 
may walk away from a deal rather than come up 
with an extra $100K to $300K above their down 
payment, because the property didn’t appraise, even 
if, poten� ally, forfei� ng their Deposit.  Sellers are 
fearful of the s� gma of pu�  ng their home Back on 
the Market if a buyer backs out.
 Home values in the East Bay are going up about 
1.5% or more per month, causing appraisal issues.  
How can agents prepare their sellers or buyers and 
what safeguards should be put in place?
 Seller’s/Lis� ng Agents should be doing the 
following to help with appraisals:
 Know the current value of their lis� ng at the � me 
of sale.
 Grill the buyer’s lender about buyer reserve funds 
and Plan B, to deal with appraisal shor� alls.
 Try to get sale prices of Pending sales that may 
help with their appraisal.
 Manage the sellers’ expecta� ons about off ers that 
may not appraise.
 Meet the appraiser at the property and provide 
them comps suppor� ng the contract price.
 Provide the appraiser with the number off ers 
submi� ed.
 Provide the appraiser with a list of recent 
improvements.
Ensure that the buyer’s agent has a backup plan to 
deal with appraisal shor� all.
 Agents and sellers should an� cipate a roller 
coaster ride with regards to appraisal.  Lis� ng Agents 
must help their clients with a con� ngency plan to 
address appraisal shor� alls.
View more of my blog posts at 
www.YourContrCostaRealtor.com
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